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A Time-saving
Opportunity

It's taking more time these
days to make a good buying
decision. Obtaining literature
and information, familiarizing
yourself with the capabilities
and features of increasingly
complex products is con-
suming more time, money
and energy than ever before.

In an effort to reduce these
costs both for our customers
and for ourselves, Tektronix
has commissioned a fleet of
Display Cruisers, on tour
throughout the country, to
bring the information and
demonstrations you need to
make a good buying deci-
sion to your doorstep.

Tektronix Display Cruisers
make it easy for you and
other interested people of
your organization to quickly
and conveniently acquaint
yourselves with Tektronix
products.

Conducted by
Tektronix Personnel

Your Tektronix Sales Repre-
sentative will make all the
necessary arrangements to
ensure that the Display
Cruiser presentation is a
smooth-running, well-
organized event.

On the day of the visit, repre-
sentatives from your local
Tektronix Field Office will be
on board the Display Cruiser.
With them will be the techni-
cally trained Display Cruiser
Representative, who is
licensed, in addition to being
certified by the U.S. Depart-
ment of Transportation, to
operate the Cruiser.

Their job is to make each
person’s tour through the
Display Cruiser a worthwhile
experience by giving a quick
overview of the products on
board and by being avail-
able to answer questions or
to demonstrate specific
product functions.

A Valuable
Experience

Inside the Display Cruiser,
you will find the Tektronix
equipment and accessories
which we believe will be of
greatest interest to you and
your organization.

We've included a dozen or
more relevant applications or
routines — each one dem-
onstrating a different prod-
uct’s primary use. Some of
these applications may help
your people develop new
ways to approach problems
or expand capabilities.

Pre-programmed for
Efficiency

Allthe equipmenton boardis
plugged-in, cabled and op-
erating.

Each product is pre-
programmed to run through
a repetitive, one or two min-
ute routine. To stop and
watch each and every prod-
uct go through its paces
takes about 25 minutes, but
most individuals will concen-
trate on only a few products
and be through the Cruiserin
about 10 to 15 minutes.

For up to 100 visitors, the
Cruiser should be scheduled
for a half-day, in the morning
or afternoon. The Cruiser can
accommodate as many as
250 visitors in one eight-hour
period.
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