TEK’S DISPLAY CRUISER provides a comfortable atmo-
sphere for customers to inspect the latest products. This

o

photo was taken when the mobile salesroom was open for
employee viewing at Beaverton.

Tek’s display cruiser begins tour

Tektronix products have
taken to the road.
In the constant effort to

expand markets, Tek has pur-
chased and outfitted a 35-foot
display cruiser (from the outside
“it looks a lot like a Greyhound
bus) as a salesroom on wheels to
visit major cities in the 11 West-
ern states. Inside, the cruiser has
two carpeted display areas where
customers may inspect Tek
measurement products. Selec-
tion will be changed later to
include other Tek instruments.

Marshall Pryor (Advertising)
said the cruiser the week of May
27 attracted 780 customers at
seven industrial sites. Marshall
was program manager for design
and development of the display
cruiser.

“With our products and cus-
tomers spread out over such a
broad base, our field engineers
under normal conditions require
a long time to get around to see
everyone,” Lew Kasch (vice-
president) said. “Now, with the
display cruiser, we see the
chance to show Tek products to

many additional customers.”
The next three months will be

important, as marketing per-

sonnel try to learn how to use

the cruiser most effectively,
check efficiency and make
necessary adjustments. The

schedule calls for stops in Santa
Clara, Los Angeles, San Diego,
Phoenix, Albuquerque, Denver,
Salt Lake City, Spokane, Seattle
and return to Beaverton in late
August.

Visits to the various cities will be
supplemented by using “Mailman,”
Tek’s computerized selective mailing
system operated by the Advertising
department. Localized mailings to
customers announce details of the
display cruiser’s arrival, then follow-
up letters will be sent to all persons
who visited the exhibit.

Marshall said development of the
display cruiser was an extensive team
effort, involving Bill Rutherford
(Advertising), overall design; Ed
Vaughan (U.S. Marketing), marketing
coordination and management; Bill
Gilbert (Purchasing), purchasing
coordination; Nancy Mowlds (Insur-
ance manager), insurance; Stan
Kouba (National Service manager),
driver retirement and training; Bill

West and Don Seelye, Pacific
Regional coordinators. Jim Leep,
Fleet manager until his death in May,
was in charge of planning for licenses
and logistics. Steve Picard is driver,
and Jerry Snyder is backup driver.

Prevost Car Co. built the vehicle,
while Custom Coach Corp. of Colum-
bus, Ohio, finished the interior. The
cruiser has a 12% KW power supply
to operate the instruments, as well as
air conditioning and heat systems.

NOW ON A 12-WEEK TOUR, the 35-foot display cruiser will carry Tek
products to customers in the Western states.



